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Find outwhat
Schwab can
do for you.
Stop in at
your local

branch today.

Find out about Schwab's wide
choice of investments. Discover
our time and money-saving ser
vices. Our discount commissions.
And our guarantee that you'll
never, everbe pressured to buy
any investment.

Stop in at your local Schwab
branch and discover how Schwab
can help you:
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Schwab
® woreways to succeed.

Y

"Dad is conservative. I'm
aggressive. He plays it safe. I
take chances now and then. But
despite ourdifferences, we both
agree on one thing. Schwab."

"Dad likes blue chips. I like microchips.
But we both like Schwab."
Schwab offers each of us every
thing we need.

For instance, Dadlikes blue
chips, CDs and treasuries. He buys
zero coupon bonds and munis.
He finds everything he wants at
Schwab. And more.

I like high growth funds.
Schwab offers me ray choice of
over 450no-load and low-load
mutual funds.

I like speculative high-tech
stocks. Ifit's traded in the U.S.,
I can get it through Schwab.
We even place our trades
differently.

Dad likes dealing one-on-one
with people. He goes down to the
branch to make a trade. Oi calls a
Schwab Rep on the phone.

I like the more direct approach.

MemberSIPC c 1991 Charles Schwab &Co., Inc

Choices for
Any Portfolio

•Stocks: All U.S. Exchanges
•Murus

• Zeros

•Treasuries

• Corporate Bonds
•Over 450 No-Load and Low-

Load Mutual Funds*
• And More

* Prospectuses Available

So 1place most of my trades
myself, through my computer,
using Schwab's Equalizer®
software.

Schwab lets us

both be finan

cial wizards.

Sure, we have different styles.
But I've watched Dad do very
well with his investment decisions.
And he's seen me make some
pretty good ones too. Ofcourse,
by makingour own decisions,
we save on commissions, which
means we can make money on
smaller market moves.

Dad and I may make different
decisions, butSchwab gives us the
edge we need tosucceed.
For a free Investor's kit, visit
your nearest Schwab branch.
Or call toll free:

1-800-873-6600

CharlesScM)
We give you more ways to siijcceed.




